o3neck™

KaK He NpupacT HOBbIMU
KIMMEHTaMW, TPaTH Ky4y
NeHer Ha MapKEeTUHT
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o3peck™
O 4yeM paccKaxky

e [paTtum DosblUe OeHEr MPW BbICOKOM OTTOKE

e BosibLue rmnoTe3 6ory rmnoTes

e TmKTOK? B2B"? KOHEYHO!

e Cuumtatb CAC npaBnibHO YOT CJINLLKOM CJI0XKHO

o ABTOMATM3AUMA 0149 cnabakoB, COOUPaEM PyKamu.
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CratucTuka

Kak uyacro Bbl uamepsere NPS
nokKkasaTtenme

8.9% 10%

Opui paa  Opun pas Opuu pas
B MecsiL B KBOPTAGNn B rog

71.9%

Hukorna



CrtatucTuka

YnepxaHue knmeHTa VS ero

npuBReYeHHE
BeposTHocTb npogaxu 3aTpaThi KOMNAHWM HA
NnPUBNeYeHune
CytiecTBylolieMy HOBOTO KIMEHTQ
noKynarenio
/0%
60%
HOBOMY
NOKynaTenio
. yOEepPXaHUe
20% KNMEHTQ

5% o

cTounmkm: superoftice.com, Marketing Metrics







o3peck™
O 4yeM paccKaxky

e [paTtum DosblUe OeHEr MPW BbICOKOM OTTOKE

- bonblwe runotes 6ory runortes

e TuKTOK? B2B"? KOHEYHO!

e Cuumtatb CAC npaBnibHO YOT CJINLLKOM CJI0XKHO

o ABTOMATM3AUMA 0149 cnabakoB, COOUPaEM PyKamu.
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New Customer Discount
Musical Jingle.
Mail (including FedEx) / Email | \

Free Gift with Every Purchase \ ! |
Flyer / Brochure / Video

Customer Referral Program
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Digital | °
Cross Promotion “ \ . [ :
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Customer Product Reviews —_
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Customer Lovyalty Program

Advertising on Social Media —.

S
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Advertising on Paid Search
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Blog on Own / Guest Website —

Customer Benefits on Own Website ‘ B
Create Exclusive Club — .
Facebook / LinkedIn Pages

e ~

Host Informational Webinar

Press Releases

Product Reviews on Own We /

osite

Tweet in Niche -
Video of Company's Story on O
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Video That Can Go Viral on Social Media | / ® -
Video That is Informational on Own Website

\
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Associate with a Cause

Be Your Product's Biggest Fan
Co-Branding

Source: Richard A. MacDonald, Jr.
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Free Guide Directly Relat

Reach Out to Specific Community
f Reference Customers

s Signage / Billboard

Target Competing Products
, Cereal Box
/

_~ Flash Mob

Kiosk / Display at Mall / Commercial Site
~_ Network in Person

_ Participate in Trade Show or Conference

___— Salespeople

_— Telemarketing

— Stickers of Brand / Sayings / Collectibles

Speaking Engagement
- Paid Sponsors
Influencers
Host a Contest

Branded Clothes and Acce

® ' Brand Ambassadors
Write an Article

Tell a Story

W

tart a User Group

Sponsor an Event
Newsletters

ed to Product
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Experiment Backlog & PrioritisationSheet ¥ m ®

Bka Bup BcraBka ®opmar [LaHHble WMHCTPYMEHTbI

NononHeHua Cnpaska [locneaHee nsmenedune: Ad Order 3 nHA Hasaj

100% v $ % .0 .00 123+  Arial v 10 ~- B I s A < H =T~y oA ¥~ 2- Py -
ID
B C D = F G H |
= Experiment = Hypothesis = Owner =  Status = Impact = Confi- = Ease AAARRR Ta
dence
Brief Description Because we saw (qualitative or Name Analysing ~ 6 4 v Whatr
qguantitative insights), we expect that Eventu
(change) will cause (impact) OMTM
more i
to look
PeknamMmHbie KaMnaHum Ha Keuchbl Mcnonb3oBaTtb KEUCHI ANS BOBNEYEHUS Cepreun lopbyHoB 2 4 Acquisition Konunye
nonb3oBareneun u kak cbop ayautopum % OTKE
ONs peTapreTuHra Cp. Bp
my6ut
CTpaHy
% Tpel
PeknamHble kamnauum Ha Kaaxctad  [poTtectupoBaTth HOBbIM pbIHOK, KO3aeck Cepreu lopbyHoB 10 10 Acquisition Konunye
He NpUBS3aH K MecCTy, N03TOMY eCTb % OTKe
CMbICIN PYCCKOS3bIYHYIO ayauTOpUm Cp. Bp
npuene4ys, Tem bonee ectb Kencol u3 K3 my6ut
CTpaHy
% Tpel
Peknama B youtube ¢ ontummusauuen lyrn go6asun HoBbi TUN PK ¢ Cepreu lopbyHoB 2 8 14 Acquisition Mpocm
nog KOHBepCUU BO3MOXHOCTb NepexoauTb Ha CauT C % OTKe
peknambl B OTy0e, HYXHO Cp. Bp

NpoOTeCTUpOBaTh




Experiment Backlog & Prioritisation Sheet

Bka Bupg BcraBka ®opmar [daHHble WHCTPYMEHTHI
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[ononHeHua Cnpaska [locnenHee nsmeHenune: Ad Order 3 nHA Hasaj
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7 more il
C tolook
PeknamMmHble KamnaHuu Ha KEeUchl cnonb3oBaTh KEUCh! ANs BOBJS [ Konuye
nonb3oBartenen u Kak cbop ayr c % OTKe
ONs peTapreTuHra R Cp. Bp
/ [nybut
CTpaHy
% Tpel
_-

; 10 10 S 25 Awareness K
PeknamMHble kKamnaHum Ha Kasxctad  [lpotectupoBaTth HOBbIW PbIHOK, o/' Konuye
He NPUBS3aH K MeCTy, NO3TOM A {giti % oTKe
CMbICI1 PYCCKOSI3bI4HYIO ayau cquisttion C Cp. Bp
npuBneYb, TeMm bonee ecTb Keut S [ [nybw
Activation o CTpa
, % Tpel

Retention Vi

Revenue

Peknama B youtube ¢ ontummusayumen l'yrn go6asun HoBbIM TUN F Referral " Mpocwm
nog KOHBepcun BO3MOXHOCTb NepexoauTb Ha ' % OTKe
peknambl B 0Tybe, HY>XXHO Cp. Bp

npoTecTUpoBaThb




o3peck™
O 4yeM paccKaxky

e [paTtum DosblUe OeHEr MPW BbICOKOM OTTOKE

e BosibLue rmnoTe3 6ory rmnoTes

- TukToK? B2B? KOHe4yHOo!

e Cuumtatb CAC npaBnibHO YOT CJINLLKOM CJI0XKHO

o ABTOMATM3AUMA 0149 cnabakoB, COOUPaEM PyKamu.
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e BosibLue rmnoTe3 6ory rmnoTes
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o3neck™

Bce pacxoabl HA MAapKeTUHr 3a nepuog

CAC

KonnuyecTso npuBneYéHHbIX KNMeHTOB 3a nepuop

IcTouHVK: Brior komnaHum CarrotQuest



o3neck™

3arparsi 3apnnarsl 3arparsl ononHuTensHble

+

Ha PpeKnamy PDADOTHNKaM + Ha Nno PaCxXoObl

CAC

KONnnyecTBO HOBbIX KNTMEHTOB

IcTouHVK: Brior komnaHum CarrotQuest



o3peck™
O 4yeM paccKaxky

e [paTM DOMbLLE AEHEr NPW BbICOKOM OTTOKE

e BosbLue rmnoTe3 6ory rmnoTes

e TukTOK? B2B"? KOHeYyHO!

e Cuumtatb CAC npaBnibHO YOT CJINLLKOM CJI0XKHO

- ABTOMaTuU3auuAa anAa cnadakos, cobupaem
pyKaMu.
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Marketing score ¥ 1 ©
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HononHeHns CnpaBka

[MlocneaHee naMeHeHue: 4 AHA Ha3aq

~ ~ | P 100% v p. % .0 .00 123v Moymonya. v 10 ~ B I S A . [E =v l~v |2~y o 3B ] Y~ 2~ Py -
Al -
\ A B C D E G H | J K L M
1 !
MHaMUKa Ka4eCTBa JINQ0B
? a A [OunHamuka goxoa/pacxon (nnaTtHble KaHarnbl) OuHamuka noTeHy. aoxoa/p
3 == Tpew == YaaneHHole == OTkasbl == B pabote
== pacxog == [0X0A 3 000 000P
4 40
5
6 1 .
. 2 000 000P
20 A ,
8 4 A\/___-
9 10 , ~ ‘V\ |
o i SN S~ 1 000 000P
0 -
11
N N > > & ) N - . & .
S S T S R S I . U UL SRS A GRSt +
13 Y T T P o> 0 P e 0 e S R L U R A L or
14
15
16
= NuHamuka CF
18 == HAHaekc [upekt == Google Ads -
19 OuHamuka RO [dnHamuka nuaoB (Ka4YeCTBEHHbIE) B NMaTHbLIX KaH... 10 000P
20 == ROl == ROI noteHunanbHbIn == HAHpekc [upekt == Google Ads == Facebook Ads
21 4000% 10 7 500P
8
22 3000% 6 5 000P
23 2000% 4
24 1000% 2 /\ 2 500P
e 0% 0
26 _1000% Qy\.'. Q\." Q\." Q\." Q\." Q‘I’--. Q{l’." Q‘I'..' Qfl'." Q{b." Q{b." Q(b." Op 0 % 0 0
> : > : > : > : > y > 5 4 N3 &
27 AT RS T R T e R NS S N T - R Y, N U m&é\ €
= OTtueT no Hepgenam 2021 ~ OTtyer no mecsauam 2021 ~ lpadpukm 2021 ~ OTtuer no Hepensm 2020 ~ OTyeTt no mecsiuam ~ Otyer no kBapTanam v e <« »







Rick Secure.usedesk.ru Usedesk.ru -

< BCe rpynnobl

channel - ga:campaign - ga:adContent uepapxus

eCe CMpokKU sort: nonb3oBarenun ., nom

channel - ga:campaign - ga:adContent - ga:keyword

BCero
> direct type-in

> google ads

> yandex direct

> google organic
> referral

> facebook ads

> yandex organic

> email
> facebook referral
> vk referral

> crmindex / (not set)
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o3neck™
3anoOMHUTb

e He TpaTIM OEHbIM HA MAPKETUHI MOKa He pa3obpasinch
C OTTOKOM U Ka4YeCTBOM

* [ NOTE3bl HAOO NPOBEPSATH, HO YBEMMYMBATH KOJIMYECTBO
NMOCTEMNEHHO N C PPEVIMBOPKOM

* [UKTOK? B2B" KOHequ!l/eLUHo!
* [1pn KoppekTHOM nogcyete CAC KapTHA MEHAETCS

o ABTOMATU3MPYEM COOP METPUKM HA HEDOIbLLINX
OromKeTax



KOJITY3KLLUEH



[ToucoeonHaAnNTECh K KJ1yOy
NyYLInNX KOMMNaHun
C Hawen NoMoLLbHO

usedesk™



@budyakov
@Qusedesk
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Cnacméo!

Cepreu byasikos
CEO

+7 926 246 88 39

s@usedesk.ru
usedesk.ru




